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Why DreamSpace Brokers Realty?
Professional Designations/Accolades: 

CRS - Certified Residential Specialist 
GRI - Graduate, Realty Institute 
CNE - Certified Negotiation Expert 
SRES - Senior Real Estate Specialist 
MilRES - Military Residential Specialist 
DMAR - Roundtable of Excellence 

We have assisted hundreds of clients since 2001 
We are top 2% of the Denver/Boulder real estate community 
We are available 24/7/365 

We have extensive knowledge of the entire Denver and 
Boulder Metro Areas, and have completed numerous 
transactions in every city within 50 miles of Denver or Boulder. 

We possess construction knowledge of all types of properties,  
and have experience in construction and development process. 

We provide urgency with our client’s search and provide 
virtual tours, video, fine tuned negotiation strategy, and other 
creative solutions to achieve your success in this competitive 
market. 

We are a boutique company offering a custom homebuying experience.

We GUARANTEE your satisfaction with our service which is cancelable 
at any time, for any reason.



10 Step Home Buying Process

1:   Hire a Real Estate Agent You Trust 

2:     Analyze your wants and needs based on your life style 

3:  Apply for a loan and begin the process with a reputable lender 

4: Look at homes and search home inventory 

5: Select a home and create/ negotiate the purchase offer 

6:  Under contract period & due diligence 

7: Inspections, Appraisal, Title, Insurance, & Other Objections 

8: Obtain Loan Commitment with final lender approval 

9: Attend closing at title company 

10: Take Possession and move in!



The Home Buying Process Flow Chart
Home Buyers 
Meeting

Hire an Agent 
you Trust

Talk to a lender, 
Discuss Loan  and 
Rate Options 

Obtain 
PRE-APPROVAL

Search for the 
perfect property for 

you

Make An Offer

Negotiate/ Counter 
offer

Rejection-  Start 
looking again

ACCEPTANCE!

Submit Contract to 
Lender for 
Underwriting

Home inspections; 
Sewer line, Structural  
and/or Mold/ 
Asbestos 

Order and Examine 
Title work/ HOA 
Documents

Work with Loan for 
Final Approval

Check Figures, Arrange 
for Money Transfer

Appraisal: Move forward, 
Terminate, or re-

negotiate

Resolve Inspection 
Issues

Terminate- Find 
Another Property

Accept or Terminate 
Based on HOA 
Information/ Title

Resolve Title 
Challenges or 
Boundary Disputes

Submit Final Title Policy 
Prepare Closing

CLOSING!!

NOTE: 
This Process is to be accomplished per 
YOUR needs and urgency. Some take two 
weeks, others take two years. You Decide. 
We will help you through every step



Each Transaction Is Unique

What is different each time?

The Buyer and Seller 
The Property and Neighborhood 
The HOA and/or Community Docs 
The Lender 
The Appraiser 
The Timeline 
The Title Company 
The Loan 
The Inspector 
The Condition/repairs necessary to the home 
The Agents Involved 
The Experience Level of each person involved

We pay careful attention to all of these variables along the way…



Buyer Agency & The State of Colorado

We choose to work with you as your Buyer’s Agent 

We advocate for your best interests at all time as your 
fiduciary along with the set of Broker Uniform Duties. 

If you are Purchasing one of our listings, we are a 
Transaction Broker, performing the Uniform Duties 
with a neutral position. This is rare. 

The Broker relationship is created by the Colorado 
Real Estate Commission to protect you, the Buyer in 
the transaction, and to ensure you are being fairly 
represented in your interests at all times. 

The Colorado Real Estate 
Commission requires brokers to 

discuss and establish how we will 
be working with any potential 

buyer “ASAP.” I am also, mandated 
to disclose to list brokers what 
type of relationship we have 
established with our buyers, 

before showing any property to 
those buyers.

We include additional language in the Buyer agency contract that allows you, the buyer, the opportunity to cancel the contract with me, if you are not satisfied with my 
performance at any time. This is not a common practice among brokers. I do this because I sincerely believe that I have to continually earn your business every step of the 

way.  Also, I believe it adds to the credibility and accountability of our business relationship.



The Advantages of a Buyer’s Agent

We are paid by the Seller’s Agent through the Seller in 99.9% of all transactions 
We represent YOU… and advocate for your best interests 
We are required by law to be your fiduciary and act as your representative 

YOUR INTERESTS ARE PROFESSIONALLY REPRESENTED
Our function is to protect you and your interests and to present all pertinent facts and analysis 
of a transaction to ensure you are making a sound decision when purchasing a home. You will be 
100% confident of your decision to purchase the home at closing.

YOU WILL FIND A GREAT HOME QUICKLY AND CONVENIENTLY

We help find the home that best suits your needs, but also have valuable knowledge on how 
to procure the property by getting it under contract. This market is incredibly competitive 
at times and it is imperative to understand how to get your offer accepted. We know how.



What Types of Properties Can We Assist With?

Properties on the MLS 
Syndicated (Zillow, RedFin, HomeSnap, Etc) 
For Sale By Owner 
New Construction 
Foreclosures or Short Sales 
Income Properties / Rental Portfolio 
Live/Work or Commercial Properties 
Vacant Land 
Fix and Flip Opportunities 
Multifamily 

There are many types of properties and sourced or offered in many ways! We can help with any property you seek. 
We have vast experience in every style or type and any price range or community.



The Buyer Agency Agreement

This agreement is designed to spell out all expectations of both the 
Buyer and the Broker, and explains exactly what we are responsible 
for in the duration of the transaction. 

DreamSpace Brokers Realty is paid by the Listing Company through 
the Seller to bring you, the Buyer, to the Transaction. If the Seller is 
not offering a commission to Buyer Agents, we will negotiate the 
commission directly into the contract.

The Agency Agreement is created by the Colorado Real Estate 
Commission to protect you and to illustrate our duties to you as 

your Broker and discuss/disclose how we are compensated.



Buying New Construction 

Builders who have Model Home Sales Sites count on you not having your 
realtor present on your first visit… 

They want you to buy a home from their sales associate (who is often 
not a licensed realtor) using THEIR contracts written by THEIR 
attorneys! 

We have experience negotiating the deal with them and they will NOT 
offer you the property for less as it is a detriment to the other home 
sales. They offer Single Home Pricing with no flexibility to credit back 
commission not paid to us to represent you. 

Builders enjoy when you don’t have representation - it makes their job 
easier to potentially not perform. 

PLEASE CALL US BEFORE YOU TOUR IF WE CAN’T BE THERE IMMEDIATELY 
WITH YOU!! WE CAN REGISTER YOU WITH THE SALES OFFICE TO ENSURE 
THEY WILL ALLOW YOU TO HAVE A REPRESENTATIVE DURING THE 
TRANSACTION. 



The Lending Process

A Good Loan at a Great Interest rate is a product of 3 things: 

1) Credit  2) Income 3) Capital (Down Payment) 

The #1 reason deals not close is because the lender fails to bring the money as promised. If you are bringing your own lender, 
make sure they come highly recommended and are widely experienced in the business!  
WE CANNOT STRESS THIS ENOUGH ***Ask us for lender recommendations if you do not have reputable lender in mind! 
  
BEWARE: Online lenders (don’t do it) whom you may not visit in person can be difficult to work with and are 
not generally sought after by Sellers when in a competing offer situation. Listing Agents want to hear that we 
are working with a lender whom we trust and have experience with. It is an important part of the offer and 
one of the first questions asked.

Also, be sure to let your lender know your goals financially- whether you need a low monthly payment or whether you will 
intend to move within a couple of years. It will help them find the best loan possible for you as there are usually multiple 
options. It does not affect your credit negatively if you talk to multiple lenders, as the credit agencies understand that 

you are shopping for a loan.



How Does Interest Rate Affect Your Buying Power?

Amount 4.0% 5.0% 6.0% 7.0%

$300,000 1432.25 1610.46 1798.65 1995.91

$400,000 1909.66 2147.29 2398.20 2661.21

$500,000 2387.08 2684.11 2997.75 3326.51

$600,000 2864.49 3220.93 3597.30 3991.81

*Based on a 30 year Loan Term, Principal and Interest only.

Generally, when interest rates are down and inventory is up, it is a great time to buy!



The 4 Properties of Properties

1. Location 
 The one factor that most determines value 
 The variable that is the baseline for researching value 
 Same Neighborhood, but busy streets- affects value 

2. Condition 
 Homes in remodeled condition are more valuable  
 Determines the potential or actual value of a property 

3. Style & Construction 
 Different styles command different prices 
 Build-out pride per square foot varies with different types of homes 
 Higher demand for style= higher price per square foot 
 Land mass area can affect price, such as ranch style homes 

4. Utility – Be Aware of Resale! 
 Lack of functionality such as 4 bedroom, 1 bath home 
 Lack of features like closet space, storage, garage, yard, dining room



Wants + Needs = Compromise

The perfect home is seldom found, it is helpful to understand the difference and 
balance of wants and needs to reach the compromise. 

WANTS : The features of a home that you would like, but CAN do without. 
 I like to know what your dream home looks like, if you could have anything and everything you wanted! 

Think big, detailed and paint a picture of location, look, lifestyle etc.   
It tells us about who you are and how you would like to live. 

NEEDS: The features that you absolutely could NOT live without. 
 If you have to have certain amount of bedrooms or a yard for a pet, these could be used as denominators, 

or“eliminators” for the vast array of properties that are available. Other denominators can be school districts, 
single family vs attached dwelling, need for a garage, etc.

COMPROMISE: 
 This is where we arrive at! It is a balance between the two factors above. The more defined you can be 

with your Needs, will help us focus on the properties that also have your Wants!  
IT IS COMMON TO CHANGE WHAT YOUR NEEDS ARE THROUGHOUT THE PROCESS OF DISCOVERY.



The Search for The Perfect Home

We will set you up on a CUSTOM search and create an MLS PORTAL with your parameters 

You can favorite anything you like on your end of the profile and we can see what you 
would like to see! We will then set up an itinerary to look at them together 

You might use a different consumer based platform that you prefer - HOMESNAP is what we 
recommend as it has the most accurate information that is up date and has a great Mobile 
App that is useful! 

Zillow and Trulia are not accurate nor reliable sources of current information!!!



Touring Homes

When touring a home, feel free to look in closets and examine the entire property. 
   
If you absolutely do not like the property at all, please do not feel obligated to tour it. 

If the seller or tenant is home, please try to walk on and concentrate on viewing the property. 
It can be uncomfortable to be “Shown” the property by the owner. 

If you love a home, and would like us to video, let us know!  

We will often bring up the negative issues about a property; it is important to realize the  
negative  attributes, because it can affect future resale. 

Generally you will know if the property is a potential fit right away. Try not to talk yourselves 
into a home only because the market may not have a ton of inventory. YOU HAVE TO LOVE IT!!!



Making a Purchase Offer & Earnest Money 

The purchase contract is a document created by the Real Estate Commission to protect the buyer. The document is to secure the 
first position to buy the property, and gives the buyer many points of due diligence to perform to ensure it is the best purchase 
possible. If you do not like what we discover, you can cancel the contract and get your Earnest Money Back! 
       
WE CAREFULLY NEGOTIATE AND GUIDE YOU THROUGH THESE POINTS OF THE CONTRACT AND SEEK YOUR 

FINAL APPROVAL FOR ALL OF THESE ISSUES IN ORDER TO MOVE TO CLOSING: 

Title Insurance 
Inspections & Verification of Condition 

Survey Issues 
Earnest Money Amount 

Loan Termination/Approval 
Dates & Timeline 

Covenants & Governing Docs 
HOA Financials/ Management

Purchase Price 
Appraised Value 

Closing Date 
Terms & Additional Provisions 

Inclusions & Exclusions 
Insurability 

Post Occupancy or Possession 
Inspection and Resolution



EPA HAZARDS and Info Links – EPA.gov 

Lead Based Paint 
Any property built before 1978 probably has the instance of Lead Based Paint, which is hazardous. For 
information and the EPA pamphlet on this issue, please visit: http://www.epa.gov/lead/pubs/leadpdfe.pdf 

Radon 
Radon is a gas that is emitted from the Earth’s surface and can damage health if not properly regulated. 
Radon mitigation systems are available and I suggest getting a test from your inspector to assess the action 
level, which is 4.0PCi/L. The EPA pamphlet is located at: http://www.epa.gov/radon/pdfs/
citizensguide.pdf 
  

Mold 
Larges deposits of mold, and moisture infiltration can be serious issues and even deadly. The EPA pamphlet 

for this issue is located at: http://www.epa.gov/mold/pdfs/moldguide.pdf 
  

Asbestos 
This substance exists in many building materials and any suspicious materials can be tested. The EPA 
pamphlet is located at: https://www.epa.gov/asbestos

http://www.epa.gov/lead/pubs/leadpdfe.pdf
http://www.epa.gov/radon/pdfs/citizensguide.pdf
http://www.epa.gov/radon/pdfs/citizensguide.pdf
http://www.epa.gov/mold/pdfs/moldguide.pdf
https://www.epa.gov/asbestos
https://www.epa.gov/asbestos


Getting a Home Inspection

Your inspector will point out what is potentially wrong with home and suggest what needs to 
be repaired, monitored or noted for proper care and maintenance. Some systems include:

 Furnace/ HVAC System  Roof System 
 Plumbing   Electrical System 
 Hazards    Remodeled Items 
 Appliances   Stucco/Exterior 
 Structural Defects  Attic/ Moisture 

Existence of Permits                             Drainage

Budget at least $600-$900 for Inspections including Sewer Scope, Radon, and Home Inspection which is priced based on 
Sq Ft. Structural, or Environmental are Additional only if determined they are needed. 

Try to attend the inspection. It is the one way you will really get to know the home and to solidify your opinion of the 
property.After inspection, we will create an Inspection Notice, which cover the negotiation of repairs and deadlines for 
the completion of them.



Title Insurance and Insurability

Title Insurance  
A policy purchased by the seller to make sure the property is free and clear of all liens and/or encumbrances that would 
damage your ability to resell or retain quiet enjoyment of the property. When you go to resell a home, you will also have 
to purchase a policy on the property for the future buyer. This prevents real estate from being a risky venture, as it will 
forever retain the marketability of the property. 

Insurability 
Making sure the home can be insured is an important step as well. Your lender will ask you to shop for 
insurance for the home you are purchasing. They will ask questions about the condition of the roof, 
electrical and plumbing generally. The cheapest insurance is not necessarily the best! I recommend over 
insuring and also inquire with your agent about sewer line, flooding, or other specialty riders to your policy 
that can be worth their weight in gold!



Survey and Seller’s Property Disclosure

The Survey 
A survey may be required for the lender to ensure there are no physical 
encroachments on the property. There are many different types of surveys for 
different parcels, depending on where the property is located. The type of survey will 
cost anywhere from $150 for an Improvement Location Certificate, to several or many 
thousands for a Pin survey for a huge parcel of land. If there are any types of 
potential survey issues that concern you, we can always order one. If you are 
interested in  Common Interest Community Properties, this step is usually not 
required or considered. Generally properties born in a lot/block legal description 
which have been around for many years do not require a survey or ILC.

The Seller’s Property Disclosure 
This is a document that the seller fills out to disclose any known adverse effects of the 
property. According to Colorado Law, the seller is required to disclose any defects of 
the property that is to their current and actual knowledge. In return, the buyer is 
required to disclose if they are unable to obtain a loan. In essence, Colorado is a “Full 
Disclosure” state. This form is not to be supplant an inspection, rather is helpful 
knowledge sometimes about the history of the property.



Final Loan Commitment - CTC

The last step after we have gone through all contingencies and negotiations it is up to your lender 
to get your final loan approval and to get the CLEAR TO CLOSE. All paperwork and required 

documentation should have been diligently given to your lender to underwrite the loan.

If the Loan is not to your satisfaction, meaning payment will not be attainable, your credit score 
fell, or for any reason you cannot get your loan, you may terminate the deal based on this deadline 

and receive your earnest money back as long as it is within the LOAN TERMINATION DEADLINE. 
This is the point where your earnest money becomes non-refundable in most cases.

The lender you choose will be ready for this date, as they will have the contract from the first 
days of its inception. Every lender and loan differs in the ability to close quickly, so we will 

create appropriate deadlines to meet those expectations given to us by your lender.



The Closing :)

The closing will be at the title company, where the closer will collect appropriate signatures from the buyer and seller, and to bring together the 
loan package and real estate documents. They will also notarize the documents and rush them to the public trustee to have them recorded.

You Need: 
Driver’s License or ID 

2nd Form of ID 
Certified Cashiers Check, or Bank Wire 

In Most Cases You Will Receive: 
 New Keys 

Garage Door Openers 
Paperwork Package 

Your New Home! 

The Closing usually lasts around 1-2 hours. If you cannot make 
the closing for any reason, we are able to arrange alternative 

methods of doing a remote closing or create Power of Attorney 
for a trusted appointee to sign on your behalf.



Buy VS Rent- The Advantages of Owning

You gain control of your payments and your destiny. Rents can fluctuate year-to-year, even month-to-month. You may 
never know what you are going to pay or what type of home you can afford in the next lease cycle. Owning a home is 
that security. You are locked into a payment schedule and the only place that payment schedule can go down, if you 
decide to refinance to a lower interest rate. We are not Accountants, but there are distinct tax advantages to owning 
your home as well! 

Here’s another way to look at it- if you rented your apartment for $1000 a month for 30 years, you would have paid out 
$360,000 with nothing to show for it at the end of the term. But if you decide to buy a home today for $250,000 at the 
end of 30 years you would have paid it off and would own it free and clear. Obviously this example is way too simple, 
because we all know that rents go up, so you would have paid much more than 360,000. We also know that home prices 
go up (on average 7% per year nationally), so your home would actually be worth somewhere in the neighborhood of 
$1,800,000! Therefore, you are losing a total of $2,160,000 by renting instead of buying. 

How to become a Millionaire 
Buy a house for $250,000, pay it off in 20.6 years and you’ll be one. How? In 10.3 years the house would be worth 
$500,000 and in another 10.3, one million. Say you haven’t paid off the loan yet, don’t worry! By the 23rd year it will be 
over 1,100,000. You would owe 100,000 on it and yet still have 1,000,000, if you sold it! This may be difficult to grasp, 
but consider 20 years ago people were buying houses in the Denver area for only $60,000. So it is in your control. Will you 
take advantage of the raise in value and your financial future? Or will you wait? 

Advantages of Owning VS Renting



We are not accountants, but: 

Your mortgage interest and real estate taxes are tax deductible 
on your primary residence, so talk to your accountant about the 
incredible savings you get on your tax bill when you own a home 

You can use the equity you incur over time in your home to 
potentially buy another property or borrow for other investing, 
pay for school or buy a car 

Pay no gains tax on your profit after you live in your home at 
least 2 out of the last 5 years 

If your property is an investment, use a 1031 exchange to defer 
taxes on the current gains and roll it into a different income 
property 

Tax Benefits and Leverage of Equity



We have a great moving service who we recommend. You rent 
the truck and they load and unload it for much less! They are 
insured and amazing to work with 

Denver Moving Helpers 
303.900.2049 

Make sure to: 

Call the Power Company on your NEW Home to Set Up Service 
Forward Mail From USPS 
Call Internet/TV Providers 
Change Address at Bank Institution 
Ask Us About How We Can Help! 

Moving Checklist & Resources



Our promise is to help you achieve the utmost in satisfaction 
from your home buying experience with a  
no-pressure and fully informed process.  

We look forward to helping you time and time again with buying 
and selling real estate in the future and want to be in your mind 

as your trusted real estate advisor forever! 

Our business grows on our valued, satisfied clientele, so please 
mention your experience to your friends and family or on YELP, 

Google or our Website! 

If you know of someone interested in real estate, I would love an 
introduction to help them find a perfect home and to exceed 

their expectations. The greatest compliment one could give us is 
a referral of your friends and family.  

Thank you for the opportunity to work with you and we hope you 
have found this presentation helpful! 

Your Lifetime Real Estate Advisors

PLEASE VISIT US AT: 
WWW.INDENVERREALESTATE.COM

http://WWW.INDENVERREALESTATE.COM

